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• Discover online tools to access valuable trade data
• Assist in finding new distributors and buyers
• Support with financing deals
• Minimize nonpayment risks
• Extend credit to buyers

Celebrating Manufacturing Day 2020
Learn the best practices of global market 
expansion from successful manufacturers



2020
Agenda • Introduction

• Overview Manufacturing Day

• Agency Highlights
 Department of Commerce
 SBA
 EXIM

• Virtual Manufacturer’s Roundtable

• Banker’s Perspective

• Audience Q&A Session



To learn more about 
MFG Day 2020 visit: 

www.creatorswanted.org

• Inspire the next generation about careers in modern 
manufacturing—and to say: “Creators Wanted.” 

• Amid a global pandemic our collective efforts are as 
important now as ever. 

• Manufacturers will open their doors to showcase 
modern manufacturing.

• MFG Day is organized by the Manufacturing Institute. 
Events kick off on the first Friday in October.

• For questions about the NAM, contact me at 
aaafedt@nam.org.

http://www.creatorswanted.org/
mailto:aaafedt@nam.org


Export Solutions for Exporting Manufacturers
• U.S. Commercial Service
• 100+ offices across the U.S. and over 75 markets
• Customized Export Solutions:
 Export Counseling
 Business Matchmaking 
 Market Intelligence 
 Trade Event Support
 Virtual export assistance
 Overcoming trade problems

Trade.gov

Pam Plagens
Advanced Manufacturing Team Leader

U.S. Commercial Service
International Trade Administration, DOC

Pam.plagens@trade.gov
Cell: 832-248-1558

mailto:Pam.plagens@trade.gov


Transportation:
Aerospace/Automotive

Energy Efficiency & 
Storage

Automation & Digital 
Services

Industries

Featured Sponsors

98%
of  attendees would 
recommend DGM 
to a friend or 
colleague

2000
B2B matchmaking 
meetings with 
foreign buyers and 
government officials

9000
1-on-1 U.S. 
commercial 
diplomat counseling 
sessions

95%
of  DGM attendees 
said they had their 
objectives met

Learn more at Trade.gov



SBA’s Financing and Global Sales Support
• International Trade SBDC
• SBA Fast Track- international@sba.gov
• STEP Grant - www.sba.gov/step
• Loan  Programs

• Export Express for business development 

• Export Working Capital to fulfill international and supply 
chain orders

• International Trade Loan for expanding production capacity, 
re-financing debt, and reshoring

• 21 OIT Offices - www.sba.gov/international

David  Leonard
Export Finance Manager

Office of International Trade
404.730.2706

david.leonard@sba.gov

mailto:international@sba.gov
http://www.sba.gov/step
http://www.sba.gov/international
mailto:david.leonard@sba.gov


Boost Sales & Worry Less with 
Export Credit Insurance

• Limits Nonpayment Risk
Due to commercial and political reasons

• Extends Credit to 
Offering buyers open account credit terms is 
preferred over cash-in-advance. 

• Provides Access to Funds
Enlarges an exporter’s borrowing base by assigning 
the EXIM-insured receivables to the lender

www.exim.gov

Stephen Maroon
Director of Marketing

202.257.4082
Stephen.Maroon@EXIM.gov

http://www.exim.gov/
mailto:Stephen.Maroon@EXIM.gov


Manufacturers for Roundtable Discussion
Luis Arguello
Vice President
DemeTECH

Christina Kurth
Director of Sales, Commercial and 
Space Programs
Sintavia

Stephen Rawson
Partner
R&M International Sales Corp
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The Lender is the Key Gate Holder!
• Working with the lender to access funds

• Examples of accessing funds
o SBA working capital - useful for purchase order financing

o EXIM export credit insurance - Additional collateral by pledging the policy 
coverage. A 25 percent discount when combined with SBA working capital loan.

Daniel Pische
Senior Vice President
First American Bank
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Identify Global Markets with New Interactive Tool: 
https://www.census.gov/library/visualizations/interactive/export-markets.html
Learn More: International Trade Helpline 800-549-0595, Option 4 or 
eid.international.trade.data@census.gov

Find Buyers and Distributors:
https://www.trade.gov/find-buyers-and-partners
Learn More: https://www.trade.gov/services

Financing to Fulfill Sales Orders and Improve Cash Flow: 
www.sba.gov/international
Learn More:  Contact Stephen.Sullivan@sba.gov or call 202.205.6961

Minimizing Nonpayment Risk and Offering Open Account Credit Terms:
https://www.exim.gov/what-we-do/export-credit-insurance
Learn More:  Contact Stephen.Maroon@EXIM.gov or call 202.565.3901

https://www.census.gov/library/visualizations/interactive/export-markets.html
mailto:eid.international.trade.data@census.gov
https://www.trade.gov/find-buyers-and-partners
https://www.trade.gov/services
http://www.sba.gov/international
mailto:Stephen.Sullivan@sba.gov
https://www.exim.gov/what-we-do/export-credit-insurance
mailto:Stephen.Maroon@EXIM.gov
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